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PROBLEMS YOU MAY COME ACROSS * Todays
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(" 1.NOT HAVING DENTAL CREDENTIALING )

AN OO



PROBLEMS YOU MAY COME ACROSS

(" 1.DURING DENTAL CREDENTIALING )
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Average approval time for credentialing

Insurance carrier Il T
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What functions we perform on your behalf P Lodays
enta

Annual credentialing

Network research .
maintenance

Application filing

Application follow up '5”“ Contract negotiation
()
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Network

research

We do extensive
research to make sure
your practice or group
has most of the carried,
popular and effective In
network mix.

Our team has extensive
experience on enrolling
providers with Medicaid
plans along with all
commercial payors.
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We ensure to reach
all payors as you
suggested and get
accurate timelines .
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Application filing

As we get all the Our expert team makes :
information and sure it’s a flawless This ensures the

documents that are submission in the first shortest turnaround
required to file the go. time in getting the
application our team contract.

will go ahead and

submit the application.
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Our team will follow up We ensure that the A regular follow up
the submitted application is smooth until the contract

application once in 12 without any additional reaches the provider
days to ensure that the information.

application we

submitted has been

received.
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Annual credentialing

maintenance

We help with all basic We also set up all ERA We also manage and maintain all
and complex and EFT enrollment. your provider credentialing data on

demographic changes our credentialing portal which is a
such as updating a new very comprehensive, transparent and
TAX ID with all payors HIPPA compliant tool that we

in your payor mix and specifically designed to make sure
updating new address, your database is accurate.
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and set up

and maintenance

Keeping up to date The biggest payors are We maintain and upkeep
PECOS and CAQH all turning the CAQH your CAQH and PECOS

profiles is of utmost route to credential and profiles, making sure all
necessity in today’s enrol medical providers. your information is

healthcare environment. accurately profiled and
compliant.
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"\ Contract

) negotiation

V

We do fee rate We do extensive We revisit your older
negotiations for you as research on your contract and try to get

we extensive database of competitors and this better rates as per

all payors latest fee date helps us making availability from the

schedules. best possible rates for payors at the current
your procedures. time.
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Pay per service
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$30

One time set up

$60

New Credentialing

$30

Re-Credentialing

$30

Change in original credentialing

$17

Follow up only

$2

Initial status Check

$15

EFT check up

§2

Fee schedule request



“.a Todavs
Pricing package

PPO Credentialing Applications We have applications on file, no need to provide them. We will complete and submit
& Agreements your selected applications.

We will regularly follow-up with each insurance carrier to ensure that your

Follow- rt
ollow-up Suppo credentialing progresses smoothly.

Credentialing Tracking A worksheet outlining all of your selected applications so you can keep track of your
Worksheet in-network vs out-of-network participation statuses.

Instructions for reviewing online preferred provider directories after in-network

Website Audit Instructions ST T 3
participation is confirmed.

Insurance Provider Relations A state-specific directory of the Provider Relations' contact numbers for each
Directory insurance company and network umbrella.
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Personalized PPO Participation A PPO expert will help you understand PPO plan options and identify networking
Consultation opportunities so you can avoid being over-contracted.

A valuable compliation of simple explanations for the most common insurance

Unitas Library Collection Qe ;
participation questions and problems.
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Sgeted T ek Fee Benart Provides a suggested fee to consider when setting your office fees or UCRs based on
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your area.
Netwodking Onerview An explanation that will help you better understand in-network participation through =
leased networks. X
£
Network Client Lists A list of the PPOs that are accessible through each network umbrella.
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National Group Dentist

Efficiently gather, organize, and manage the credentialing documentation for each dentist
within the national group.



The Current
Situation

The Journey

The Destination

Credentialing

227

difficulties with manual data input that dental practises have,
particularly when you record credentialing information
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We offer a team who are engaged in looking after incomplete information,
& ensure you are upto date with credentialing information

il

We ensure you reach a point where you have enrolied with all the available
payor with ease
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Our other services

PRACTICE SUPPORT SERVICES v

MARKETING SETUP

MARKETING MAINTENANCE

PATIENT COORDINATION

TREATMENT COORDINATION

INSURANCE ELIGIBILITY & BENEFITS

CREDENTIALING

PAYMENT POSTING

BOOK KEEPING & ACCOUNTING

PENDING CLAIMS MANAGEMENT
(REVENUE CYCLE MANAGEMENT)

IT SUPPORT

BUSINESS ANALYTICS

RECRUITMENT SERVICES

STRATEGIC CONSULTING

EMPLOYERS

! SEARCH JOBS
CANDIDATES Ay
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ADDITIONALINFO
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PHONE NUMBER
EMAIL

WEBSITE

803.403.1953

partner@todaysdentalpartners.com

Todaysdentalpartners.com




